\Y4 VENTURA

Kyon ki bhaiya, sabse bada rupaiya.

Issue Details
Listing BSE & NSE
Open Date 16 June 2021
Close Date 18 June 2021
Price Band Rs.421-428
Market Lot 35 shares
Minimum Lot 1 Lot

Issue Structure

Offer for sale ~90.0%
Fresh Issue ~10.0%
Issue Size Rs.520 cr
Total shares in cr 1.21
QIB share (%) < 50%
Non Inst share (%) > 15%
Retail share (%) = 35%

Shareholding Pattern
Pre (%) Post(%)
Promoters 68.5 64.2
Public 31.5 35.8

Key Financials (in X crores)

Dodla Dairy Ltd
SUBSCRIBE

Dodla Dairy Limited (DDL) is a South India based integrated dairy company
ranked 3'¥ largest among private players in terms of milk procurement per
day (average 1.02MLPD). DDL’s operations in India are primarily across the
five Indian states of Andhra Pradesh, Telangana, Karnataka, Tamil Nadu and
Maharashtra. Its overseas operations are based in Uganda and Kenya. The
Indian operations are undertaken under brands “Dodla Dairy”, “Dodla” and
“KC+” while the overseas operations are undertaken under brands “Dodla
Dairy”, “Dairy Top” and “Dodla+”.

Over FY18-21E*, DDL’s revenues/ EBITDA / PAT grew at a CAGR of 5.7%/
33.6% /38.2% to Rs.1,880.0 cr / Rs.268.8 cr / Rs.150.0 cr, respectively. DDL’s
revenue from the sale of milk and dairy based VAPs constituted 72.8% and
27.2% respectively in FY20 and 74.5% and 25.5% respectively in 1HFY21.
EBITDA and net margins grew by 721 bps and 441 bps to 14.3% and 8.0%
respectively over the same period. Consequently, return ratios RoE and
RolC improved by 988 bps and 2,134 bps to 26.6% and 37.3%, respectively
in FY21E.

The sharp gains in EBITDA margins was due to cost cutting measures
implemented to tackle the COVID-19 impact . These heightened margins are
unlikely to sustain and management too has guided towards normalisation.
As aresult, we expect overall revenues / EBITDA / PAT to grow at a CAGR
of 9% /-4.9% / -4.4% to Rs.2,433.2 cr / Rs.231.2 cr / Rs.131.3 cr, respectively,
by FY24. EBITDA and net margins are expected to degrow by 480 bps and
259 bps to 9.5% and 5.4%, respectively over the same period. Consequently,
return ratios RoE and RoIC are also expected to fall by 611 bps and 345 bps
to 20.5% and 33.9%, respectively by FY24.

Despite the lack of earnings growth over the forecast period (given the high
base effect of net earnings for FY21), we expect are-rating of the valuations
given the

Net
S A A A S
b
FY20 2,139.4 140.9 49.9 6.6 2.3 9.0 77.9 11.5 11.8 48.6 5.6 17.5
Fy21* 1,880.0 268.8 150.0 14.3 8.0 26.9 101.2 26.6 25.0 16.1 4.3 8.5
FY22E 1,992.8 209.2 114.9 10.5 5.8 20.3 111.2 18.3 17.6 211 3.8 10.5
FY23E 2,192.0 208.2 116.6 9.5 5.3 20.6 112.0 18.4 16.9 20.8 3.8 10.4
FY24E 2,433.2 231.2 131.3 9.5 5.4 23.2 113.0 20.5 18.9 18.5 3.8 9.3

*FY21 numbers are available only till 9MFY21, Last quarter is Ventura estimate
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Market leadership

Strong sectoral growth trends

Improved efficiencies (by eliminating market intermediaries)
Thrust on expanding retail footprint

Debt free status

Completion of capex cycle

High return ratios

We value the stock at Rs 580 (25x FY24E) representing potential upside of
35.4% from the IPO higher band price of Rs 428 over the next 24 months.

DDL — Valuations look reasonable as compared to peers
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Peer comparison

EBITDA Net
EPS

Particulars Revenue EBITDA NetProfit Margin  Margin P/B  EV/EBITDA
(%) (%)

Dodla Dairy Ltd (CMP: Rs.428 Mkt Cap: Rs.2546 cr)

FY19 1,692 134 63 79 3.7 1 73 15.4 13.7 38.6 6.0 18.8
FY20 2,139 141 50 6.6 2.3 9 78 11.5 13.8 48.6 5.6 17.5
FY21 1,880 269 150 14.3 8.0 27 101 26.6 37.3 16.1 43 8.5

FY22 1,993 209 115 10.5 5.8 20 111 18.3 27.0 211 3.8 10.5
FY23 2,192 208 117 9.5 5.3 21 112 18.4 28.1 20.8 3.8 10.4
Parag Milk Foods Ltd. (CMP: Rs.141.9 Mkt Cap: Rs.1353 cr)

FY19 2,396 223 137 9.3 57 144 985 14.6 15.2 9.9 1.4 7.0

FY20 2,438 211 106 8.7 44 112 985 113 11.3 12.7 14 8.1

Fy21 1,906 156 71 8.2 3.7 7.4 NA NA NA 19.2 NA NA
FY22 2,325 200 100 8.6 43 10.5 NA NA NA 13.5 NA NA
FY23 2,613 234 123 8.9 47 129 NA NA NA 11.0 NA NA
Nestle India Ltd. (CMP: Rs.17547.1 Mkt Cap: Rs.169182 cr)

CY19 12,295 2,926 1,968 23.8 16.0 2042 199.0 102.6 (1,230.6) 859 832 57.1
CY20 13,290 3,202 2,082 24.1 157 2160 199.0 108.5 (868.5) 3.6 88.2 52.1
cy21 14,999 3,644 2,464 24.3 16.4  255.6 2475 103.3 (7139) 687 709 45.6
CY22 16,622 4,168 2,819 25.1 170 2924 3029 96.5 (608.1) 60.0 579 39.7
cY23 18,365 4,682 3,144 25.5 171 3261 3511 9.9 (357.4) 538  50.0 35.2
Hatsun Agro Products Ltd. (CMP: Rs.956.2 Mkt Cap: Rs.20612 cr)

FY19 4,752 443 116 9.3 2.4 54 373 14.5 13.5 1773 256 48.8
FY20 5,300 550 113 10.4 2.1 5.2 373 14.1 11.1 1824 256 40.0
FY21 5,570 NA 246 NA 44 114 507 22.5 NA 839 189 NA
FY22 6,459 NA 276 NA 43 128 570 22,5 NA 747 168 NA
FY23 7,433 NA 358 NA 48 166  66.7 24.9 NA 576 143 NA
Britannia Industries Ltd. (CMP: Rs.3577.9 Mkt Cap: Rs.86179 cr)

FY19 10,973 1,733 1,162 15.8 106 483 177.0 27.3 44.0 742 202 493
FY20 11,444 1,839 1,405 16.1 123 58.4 1770 33.0 34.1 61.3 20.2 47.1
FY21 13,126 2,557 1,916 19.5 146 796 1592 50.0 61.5 450 225 33.7
FY22 13,956 2,487 1,820 17.8 130 756 1671 45.2 58.1 473 214 34.6
FY23 15,479 2,820 2,083 18.2 135 8.5 2008 43.1 60.4 414 178 30.4

Source: Company Reports & Ventura Research
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Management Team

Key Person Designation Details
Mr Dodla Sesha Chairman & Mon Associated with the company for more than 22 years. Has dairy
Reddy Executive Director industry experience of more than 22 years.

Associated with the Company since incorporation and has more
Mr Dodla Sunil o than 25 years of experience in the dairy industry. Responsible for
Reddy setting up their business strategy with a focus on accountability

and value creation.

Mr loined the company in October, 2006. Has 14 years of experience
Madhusudhana in the dairy industry. Is in charge of the legal compliance in
Whole Time Director ] '"a" w E g P

Reddy relation to industrial and labour laws and the human resource
Ambavaram functions of the company.
Mr Anjaneyulu = Has several years of experience in accounting roles in various
Ganji industries. Has joined the company on lanuary 25, 2021.
Mr Venkat i i . i

] Has over 35 years of experience in the dairy sector. Has been with
Krishna Reddy CEO

the company for more than 23 years.
Busireddy pany v

Source: Company Reports

0

« Key investment highlight
Strong sectoral growth trends augur well for the dairy players

The dairy industry is expected to grow at a CAGR of 10-11% to Rs 9.9
lac crore by FY25 from the current Rs 6.8 lac crore reported in FY21.
This growth is the outcome of

¢ Rising urbanization

e Preference for packaged milk and improving share of VAPs

e Continued government support

e Improvement in supply chain infrastructure

e Product innovations and improving quality across price points.
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Integrated business model with well-defined procurement &
processing capabilities

DDL’s procurement operations are spread across the states of Andhra
Pradesh, Telangana, Tamil Nadu, Karnataka and Maharashtra. DDL
procures on an average 1.02MLPD of raw milk from ~1,14,920 farmers,
254 dairy farms & 90 chilling centres. It has consistently improved
direct procurement from farmers from 0.50 MLPD in 2018 to 0.98MLPD
as of December 31, 2020. Direct procurement comprises 95.5% of total
raw milk procurement as of December 31, 2020.

DDL’s installed capacity for milk handling and SMP

FY18 F¥19 FY20
State/Country in MLPD in kgs in MLPD  inkgs | in MLPD in kgs
Andhra Pradesh
Badwvel 0.05 0.05 0.05
Kurnool 0.01 0.01 0.01
FPalamaner 0.38 0.38 0.38
Penumur 0.05 0.05 0.05
Mellare 0.20 0.20 0.20
Mellore (SMP) = 15,000 = 15,000 = 15,000
Rajahmundry - 0.15 0.15
Sattenapalle 0.04 0.04 0.04
Karnataka
Indragi 0.20 0.20 0.20
Tumkur 0.03 0.03 0.03
Batlagundu - 0.09 0.09
Dharmapuri 0.10 0.10 0.10
vedasandur - 0.05 0.05
Vedasandur (SMP) - - 10,000 - 10,000
Telangana
Hyderabad 0.21 0.29 0.29
Uganda 0.10 0.10 0.10

Source: Company, Ventura Research

DDL has 272 milk procurement routes which have a regular
procurement plan with timely pick up of raw milk from VLCCs and
dairy farms. The raw milk is then transported to the nearest chilling
centres & thereafter to the processing plant (DDL has 13 processing
plants) through tankers for onward processing into retail milk
packages or manufacture of dairy based VAPs.

The strategic location of DDL’s processing plants, chilling centres

and VLCCs enables the company to minimize the transportation and
handling costs, without any loss in quality or nutritional value.
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Vast distribution network coupled with franchised Retail parlours
enables larger sales coverage

DDL sells its products under the “Dodla” and “DodlaDairy” brand in
India. As of December 31, 2020 it distributed milk and dairy based
VAPs through 40 sales offices, 3,336 distribution agents, 863 milk
distributors and 449 milk product distributors.

Besides, its products are also available through 371 “Dodla Retail
Parlours” which are operated on a franchise model and spread across
the states of Andhra Pradesh, Telangana, Tamil Nadu and Karnataka.

Also, as part of its product outreach program, DDL intends to actively
increase its distribution network by engaging with hyper markets,
super markets and retailers. It also intends to convert its multi-brand
dealer network into exclusive suppliers who would house only DDL’s
products in a phased manner to have better control over the brand.

DDL is also looking at expanding Dodla Retail Parlours on the
existing franchise model going forward.

Faster growth of Value added products (VAP’s) to aid margin growth
in the long term

Historically, sales of processed milk has been the primary revenue
driver for DDL. However, over FY18-20, DDL’s revenue from sale of
processed milk grew at a CAGR of 16.4% to Rs 1,551.4 cr while
revenues from VAPs grew at a faster CAGR of 73.5% to Rs 579.3 cr.

In the long run, DDL intends to supplement its revenue by increasing
the sales of VAPs and strike a balance between processed milk and
VAPs & hence expand its current portfolio to include new variants of
cheese and other products at price points of as low as Rs 10 and reach
a wider variety of consumers. However, recovery of the HORECA
segment will be akey driver to continue the growth rate in VAPs in the
future.
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Dodla Dairy Product offering

Curd Butter

Dodla Milk

Sterilized flavored milk  Buttermilk/Sweet Lassi Milk based sweets Ice Creams

Source: Company, Ventura Research

« Key risk and concern areas
Competition among Co-operative and private players remains intense

The Indian dairy market is witnessing an increased investment
and consolidation. Smaller firms are selling to the bigger ones in
order to cope up with rising input costs and challenges in
achieving scale.

Given the challenges of the industry, numerous sub scale players
have sold off to larger players in the past and in future also, this trend
will continue.

Also, with players like Britannia, Nestle and ITC entering the sector,

the competition in the dairy sector is intense and hence margins are
always in check.

|
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Recovery of HORECA (Hotels/Restaurants/Cafe) key for VAPs growth

Products like cheese, yoghurt, flavored milk and ice-cream are not
staple to the Indian household and are mostly consumed out-of-home.
With closure of HORECA, such consumption was completely cut off
in April and May 2020 and reopened gradually in H2FY21.

Even after opening of hotels and restaurants, store footfalls remained
subdued whereas an uptick in consumption was visible from order-in
for the QSR. Although yoghurt is largely consumed in households,
low penetration and high ticket size would have few takers for it as
muted income growth would discourage higher spending.

Going forward, recovery of the HORECA segment will be a key driver
for volume growth of value added products of the company.

% Issue Structure and Offer Details

The proposed issue size of DDL’s IPO is ~Rs.520 cr consisting of Rs
50 cr as fresh issue while the rest is offer for sale. The price band for
theissueisin the range of Rs.421-428 and the bid lot is 35 shares and
multiples thereof.

Category
QlB
Non-Institutional Bidders

Retail

Issue Structure at upper price band

No. of shares offered No of shares Offered
Not more than 60,76,833 Not more than 50% of public issue
Atleast 18,23,051 Atleast 15% of public issue
Atleast 42,53,784 Atleast 35% of public issue

* No of shares based on higher price band of Rs.428

Source: Company Reports & SEBI

Category
Promoters
Public

Shareholding Pattern

Pre-issue Post-issue
68.5% 64.2%
31.5% 35.8%

Source: Company Reports and SEBI
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Financial Projections

Figures in INR Crores FY20 FY21E FY22E FY23E  FY24E@Figures in INR Crores FY21E  FY22E

Income Statement Per share data & Yield

Revenue 2,139.4 1,880.0 11,9928 21920 2433.2 Adjusted EPS (Rs) 8.8 26.5 20.3 20.6 232

YoY Growth (%) 26.5 {12.1) 6.0 I10.0 11.0 Adjusted CEPS (Rs) 17.5 35.8 30.2 31.0 344

Raw Material Cost 1,640.6 11,2734 14348 16002 1,776.2 Adjusted BVPS (Rs) 76.6 99.6 111.2 112.0 113.0

YoY Growth (%) 30.6 {22.1) 12,2 11.5 11.0 CFO per share (Rs) 29.3 42.2 29.1 31.2 34.6

Employee Cost 91.1 a8.4 89.7 98.6 109.5 CFOYield (%) 6.8 9.8 6.8 7.3 81

YoY Growth (%) 18.9 (3.0) 15 10.0 11.0 FCF per share (Rs) 14.5 36.7 22.8 23.8 25.7

Other Expenses 266.8 2444 259.1 285.0 316.3  FCFYield (%) 3.4 8.6 3.3 3.6 6.0

Yo¥ Growth (%) 189 (8.4) 6.0 10.0 11.0

EBITDA 140.9 2608.3 200.2 208.2 231.2  Solvency Ratio (X)

YoY Growth (%) 5.0 50.8 {22.2) {0.5) 11.0  Total Debt to Equity 0.3 0.1 0.0 0.0 0.0

Margins (%) 6.6 14.3 10.5 9.5 5.5  NetDebtto Equity 0.1 (0.3) (0.4) (0.4) (0.4)
Depreciation & Amortization 49.2 52.5 55.7 59.2 63.3  NetDebtto EBITDA 0.3 (0.5) (1.1) (1.2) (1.2)
EBIT 0.7 216.4 153.5 149.1 167.9  Interest Coverage Ratio 5.7 16.82 25.6 MNA MA
YoY Growth (%) 5.5 1359 {29.1) {2.9) 12.6

Margins (%) 4.3 11.5 7.7 6.8 6.9  Return Ratios (%)

Other Income 6.3 4.9 121 12.9 144 Retrun on Equity 11.5 26.6 18.3 18.4 20.5

Finance Cost 16.1 12.9 6.0 0.0 0.0 Return on Capital Employed 11.8 25.0 17.6 16.9 18.9

PBT 81.9 208.4 159.6 161.9 182.3  Return on Invested Capital 13.8 37.3 27.0 28.1 33.9

YoY Growth (%) (12.2) 154.5 (23.4) 1.4 12.6

Margins (%) 3.8 11.1 8.0 7.4 7.5  Working Capital

Reported Tax 32.0 38.3 44.7 45.3 31.0  Inventory Days 21 22 22 22 22

Tax Rate 35.1 28.0 28.0 28.0 28.0  Receivable Days 1 1 1 1 1

PAT 49.9 150.0 114.9 116.6 131.3  Payable Days 13 15 13 13 13

YoY Growth (%) (20.5) 2008 {23.4) 14 12.6  NetWorking Capital Days 8 8 10 10 10

Margins (%) 2.3 8.0 5.8 5.3 54 NetWaorking Capital to Sales (%) 2.3 2.1 2.7 Lt/ 2.7

Balance Sheet Valuation (X)

Share Capital 55.7 55.7 56.6 56.6 56.6 P/ERatio 43.6 16.1 21.1 20.8 18.5

Total Reserves 377.8 307.9 372.8 3774 583.2 P/BVRation 3.6 4.3 3.8 3.8 3.8

Shareholders' Fund 433.5 563.5 629.4 634.0 639.8 EV/EBITDA 17.5 8.5 10.5 10.4 9.3

LT Borrowings 86.7 538.5 0.0 0.0 0.0 EV/Sales 1.2 1.2 11 1.0 0.9

Other LT Financial Liabilities 7.1 8.4 8.9 9.8 10.9

Deferred Tax Liabilities 36.5 37.9 40.1 44.2 49.0  Cash Flow Statement

LT Government Grants 2.8 2.6 2.8 31 3.4  Profit Before Tax 81.9 208.4 159.6 161.9 182.3

LT Provisions 9.5 10.7 10.9 12.0 13.3  Adjustments 108.4 78.9 64.8 65.7 71.2

Total Liabilities 576.1 681.7 692.1 703.0 716.4 Change in Working Capital 7.3 9.7 (15.2) (5.5) (6.6)
Gross Block 601.6  641.6 6816  723.6  774.0 Less:Tax Paid (32.0) (58.3) (44.7) (45.3)  (51.0)
Less: Accumulated Depreciation 119.3 171.8 2275 286.7 350.0  Cash Flow from Operations 165.6 238.6 164.6 176.9 195.9

Net Block 4823  469.8 4541 4369 4240 Net Capital Expenditure (95.0)  (40.0)  (40.0)  (42.0)  (50.4)
Capital WIP 11.2 0.0 0.0 0.0 0.0 Change in Investments 18.0 (70.9) 5.0 8.8 10.6

Goodwill 44.2 44.2 442 44.2 442 Cash Flow from Investing (77.0) (110.9) (35.0) (33.2) (39.8)
Other Intangible Assets 9.9 7.4 7.4 7.4 7.4  Proceeds from issue of equity 0.0 0.0 50.9 0.0 0.0

Biological Assets 2.5 2.3 2.3 2.3 2.3 Change in Borrowings (14.9) (68.2) (58.3) 0.0 0.0

MNaon Current Investments 0.3 0.0 0.0 0.0 0.0 Less:Finance Cost (16.1) (12.9) (6.0) 0.0 0.0

LT Loans & Advances 9.4 9.4 10.0 11.0 12.2  Dividend Paid (18.2)  {20.0) (100.0) (112.0) (125.4)
Current Tax Assets 8.8 1.8 1.9 2.1 2.4 Change in Other Liabilities 236 0.0 0.0 0.0 0.0

Deferred Tax Assets 0.0 0.2 0.2 0.2 0.2 Cash Flow from Financing (25.7) (101.1) (113.6) (112.0) (125.4)
Other Non Current Assets 8.8 10.4 11.0 12.2 13.5  Net Cash Flow 62.9 26.7 16.0 317 30.7

Net Current Assets (95.2) (75.7) (77.0) (79.3) (82.1) Opening Balance of Cash 51 68.7 95.0 111.0 142.6

Total Assets 482.3 469.8 454.1 436.9 424.0  Closing Balance of Cash 68.7 95.0 111.0 142.6 173.3

Source: Company Reports & Ventura Research
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Disclosures and Disclaimer

Ventura Securities Limited (VSL) is a SEBI registered intermediary offering broking, depository and portfolio management services to clients. VSL is member
of BSE, NSE and MCX-SX. VSL is a depository participant of NSDL. VSL states that no disciplinary action whatsoever has been taken by SEBI against it in
last five years except administrative warning issued in connection with technical and venial lapses observed while inspection of books of accounts and records.
Ventura Commodities Limited, Ventura Guaranty Limited, Ventura Insurance Brokers Limited and Ventura Allied Services Private Limited are associates of
VSL. Research Analyst (RA) involved in the preparation of this research report and VSL disclose that neither RA nor VSL nor its associates (i) have any
financial interest in the company which is the subject matter of this research report (ii) holds ownership of one percent or more in the securities of subject
company (i) have any material conflict of interest at the time of publication of this research report (iv) have received any compensation from the subject
company in the past twelve months (v) have managed or co-managed public offering of securities for the subject company in past twelve months (vi) have
received any compensation for investment banking merchant banking or brokerage services from the subject company in the past twelve months (vii) have
received any compensation for product or services from the subject company in the past twelve months (viii) have received any compensation or other benefits
from the subject company or third party in connection with the research report. RA involved in the preparation of this research report discloses that he / she
has not served as an officer, director or employee of the subject company. RA involved in the preparation of this research report and VSL discloses that they
have not been engaged in the market making activity for the subject company. Our sales people, dealers, traders and other professionals may provide oral or
written market commentary or trading strategies to our clients that reflect opinions that are contrary to the opinions expressed herein. We may have earlier
issued or may issue in future reports on the companies covered herein with recommendations/ information inconsistent or different those made in this report.
In reviewing this document, you should be aware that any or all of the foregoing, among other things, may give rise to or potential conflicts of interest. We may
rely on information barriers, such as "Chinese Walls" to control the flow of information contained in one or more areas within us, or other areas, units, groups
or affiliates of VSL. This report is for information purposes only and this document/material should not be construed as an offer to sell or the solicitation of an
offer to buy, purchase or subscribe to any securities, and neither this document nor anything contained herein shall form the basis of or be relied upon in
connection with any contract or commitment whatsoever. This document does not solicit any action based on the material contained herein. Itis for the general
information of the clients / prospective clients of VSL. VSL will not treat recipients as clients by virtue of their receiving this report. It does not constitute a
personal recommendation or take into account the particular investment objectives, financial situations, or needs of clients / prospective clients. Similarly, this
document does not have regard to the specific investment objectives, financial situation/circumstances and the particular needs of any specific person who
may receive this document. The securities discussed in this report may not be suitable for all investors. The appropriateness of a particular investment or
strategy will depend on an investor's individual circumstances and objectives. Persons who may receive this document should consider and independently
evaluate whether it is suitable for his/ her/their particular circumstances and, if necessary, seek professional/financial advice. And such person shall be
responsible for conducting his/her/their own investigation and analysis of the information contained or referred to in this document and of evaluating the merits
and risks involved in the securities forming the subject matter of this document. The projections and forecasts described in this report were based upon a
number of estimates and assumptions and are inherently subject to significant uncertainties and contingencies. Projections and forecasts are necessarily
speculative in nature, and it can be expected that one or more of the estimates on which the projections and forecasts were based will not materialize or will
vary significantly from actual results, and such variances will likely increase over time. All projections and forecasts described in this report have been prepared
solely by the authors of this report independently of the Company. These projections and forecasts were not prepared with a view toward compliance with
published guidelines or generally accepted accounting principles. No independent accountants have expressed an opinion or any other form of assurance on
these projections or forecasts. You should not regard the inclusion of the projections and forecasts described herein as a representation or warranty by VSL,
its associates, the authors of this report or any other person that these projections or forecasts or their underlying assumptions will be achieved. For these
reasons, you should only consider the projections and forecasts described in this report after carefully evaluating all of the information in this report, including
the assumptions underlying such projections and forecasts. The price and value of the investments referred to in this document/material and the income from
them may go down as well as up, and investors may realize losses on any investments. Past performance is not a guide for future performance. Future returns
are not guaranteed and a loss of original capital may occur. Actual results may differ materially from those set forth in projections. Forward-looking statements
are not predictions and may be subject to change without notice. We do not provide tax advice to our clients, and all investors are strongly advised to consult
regarding any potential investment. VSL, the RA involved in the preparation of this research report and its associates accept no liabilities for any loss or
damage of any kind arising out of the use of this report. This report/document has been prepared by VSL, based upon information available to the public and
sources, believed to be reliable. No representation or warranty, express or implied is made that it is accurate or complete. VSL has reviewed the report and,
in so far as it includes current or historical information, it is believed to be reliable, although its accuracy and completeness cannot be guaranteed. The opinions
expressed in this document/material are subject to change without notice and have no obligation to tell you when opinions or information in this report change.
This report or recommendations or information contained herein do/does not constitute or purport to constitute investment advice in publicly accessible media
and should not be reproduced, transmitted or published by the recipient. The report is for the use and consumption of the recipient only. This publication may
not be distributed to the public used by the public media without the express written consent of VSL. This report or any portion hereof may not be printed, sold
or distributed without the written consent of VSL. This document does not constitute an offer or invitation to subscribe for or purchase or deal in any securities
and neither this document nor anything contained herein shall form the basis of any contract or commitment whatsoever. This document is strictly confidential
and is being furnished to you solely for your information, may not be distributed to the press or other media and may not be reproduced or redistributed to any
other person. The opinions and projections expressed herein are entirely those of the author and are given as part of the normal research activity of VSL and
are given as of this date and are subject to change without notice. Any opinion estimate or projection herein constitutes a view as of the date of this report and
there can be no assurance that future results or events will be consistent with any such opinions, estimate or projection. This document has not been prepared
by or in conjunction with or on behalf of or at the instigation of, or by arrangement with the company or any of its directors or any other person. Information in
this document must not be relied upon as having been authorized or approved by the company or its directors or any other person. Any opinions and projections
contained herein are entirely those of the authors. None of the company or its directors or any other person accepts any liability whatsoever for any loss arising
from any use of this document or its contents or otherwise arising in connection therewith. The information contained herein is not intended for publication or
distribution or circulation in any manner whatsoever and any unauthorized reading, dissemination, distribution or copying of this communication is prohibited
unless otherwise expressly authorized. Please ensure that you have read “Risk Disclosure Document for Capital Market and Derivatives Segments” as
prescribed by Securities and Exchange Board of India before investing in Securities Market.
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